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Forward-Looking Statements

Statement under the Private Securities Litigation Reform Act of 1995:

This presentation may contain forward-looking statements that involve risks, uncertainties, and assumptions. If any such uncertainties materialize or if any of the
assumptions proves incorrect, the results of salesforce.com, inc. could differ materially from the results expressed or implied by the forward-looking statements we make.
All statements other than statements of historical fact could be deemed forward-looking, including any projections of product or service availability, subscriber growth,
earnings, revenues, or other financial items and any statements regarding strategies or plans of management for future operations, statements of belief, any statements
concerning new, planned, or upgraded services or technology developments and customer contracts or use of our services.

The risks and uncertainties referred to above include — but are not limited to — risks associated with developing and delivering new functionality for our service, new
products and services, our new business model, our past operating losses, possible fluctuations in our operating results and rate of growth, interruptions or delays in our
Web hosting, breach of our security measures, the outcome of any litigation, risks associated with completed and any possible mergers and acquisitions, the immature
market in which we operate, our relatively limited operating history, our ability to expand, retain, and motivate our employees and manage our growth, new releases of our
service and successful customer deployment, our limited history reselling non-salesforce.com products, and utilization and selling to larger enterprise customers. Further
information on potential factors that could affect the financial results of salesforce.com, inc. is included in our annual report on Form 10-K for the most recent fiscal year
and in our quarterly report on Form 10-Q for the most recent fiscal quarter. These documents and others containing important disclosures are available on the SEC Filings
section of the Investor Information section of our Web site.

Any unreleased services or features referenced in this or other presentations, press releases or public statements are not currently available and may not be delivered on
time or at all. Customers who purchase our services should make the purchase decisions based upon features that are currently available. Salesforce.com, inc. assumes no
obligation and does not intend to update these forward-looking statements.
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Spring ‘17 Release Milestones*

Staggered Release (R2)

Friday, 2/10
Preview Release MVP Webinar: Mastering Release Readiness LIVE ~ (EUL, EU2, EU3, EU4, EU6, EU7, EU9
Notes 12/19 Your Release Strategy, 1/10 Wednesday 1/18 NAZ, NA3, NA4, NAS, NALL, NAL3, NA14, NALS, NA1S,
REGISTER o Thursday 1/19 NA19, NA20, NA21, NA23, NA24, NA25, NA26, NA27,

° Sandbox Cut-off NA30, NA32, NA33, NA34, NA35, NA37, NA4L, NA42,

. Date 1/6 . . NA43, NA48, CS33, CS82, CS86, CS89)
. *Read the Blog* ‘ . Saturday. 2/11
. . _ aturday,

: ° Release Overview Developer Preview : (APO Algll AP2. AP3. AP4
: : ieCKI (30?9 o LIVE 113 . CS1, CS6, CS8, CS10, CS16, CS18, CS22, CS24, CS30,
. . vaiiabie . : N . CS40, CS43, CS50, CS52, CS60, CS62)
] . o [ ]
L] ' o L]

°

oK
TRAILHEAD
.

: ° . Trailhead Module

° Available 2/13

Staggered Release (R0)
Friday 1/13

(] Sandbox Preview Release
Release  Friday, 1/6
Web Site (€S2, CS3, CS4, CS7, CS9, CS11,

e © e o o © o o o o o o

12/23 CS12, CS13, CS14, CS15, CS17, (NA44, NA4S) Staggered Release (R1) UGS G eliet
CS19, CS20, CS21, CS23, CS25, Saturday, 2/3
o CS26, CS27, CS28, CS32, CS41, (EU5, EU11, NA6, NA7, NAS,

Pre-Release CS42, CS44, CS45, CS51, CS59, NA17, NA18, NA22, NA28, NA29,

Sign-up CS61, CS63, CS80, CS81, CS83, NA31, NA38, NA39)

Thursday, 12/15  cgg4, cs85, CS87, CS88) o

Release Matrix

Saturday, 1/7 Available 1/12
(CS5, CS31)

* All dates are subject to our Forward Looking statements -

** Check the Release Community group for updates -




Salesforce Updates

@  Salesforce will be activating additional IP
addresses in January 2017

* You have from now until January 6, 2017 to
decide if you would like your Sandbox to
take part in the Winter ‘17 Preview.

* Check if you are on a preview instance or
not

* Chatter Messenger no longer supported in
Winter ‘17 — live feed in lightning

* Full Lightning roadmap is now available



Salesforce Lightning



Salesforce Lightning

* Lightning Experience, the new, fast, beautiful user

experience from Salesforce.
* A new way to sell your product.
* Sell smarter, faster, and the way you want

* Available in: Group, Professional, Enterprise,

Performance, Unlimited, and Developer Editions



Meet the new Salesforce!

Lightning Experience Salesforce Classic

Learn about Lightning Experience Understand the previous experience
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e Sales

Home

Opportunities v

Search Salesforce

Leads v Tasks v Files

Notes v

Accounts v

Contacts v

Campaigns v

uva-*6

Dashboards v  Reports v  Chatter  More w

Quarterly Performance

cLosed $1,055,000

OPEN (>70%) $561,000

GoAL $2,000,000 #

As of Today 11:13AM | @&

News

Management Consulting Industry
News Sl

Accenture Launches Oﬂ'erlng to Help
Health Insurers Enhance t..

SAN FRANCISCO--(BUSINESS WIRE)--
Accenture introduced the Accenture
Health Experience Platform.
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Closed m Goal

Management Consulting Industry
News e M

Swiss watchmakers pessimistic about
industry outiook - Deloit...

Swiss watchmakers are pessimistic
about the outiook for the industry, with
the number of downbeat executives
doubling since 2015 to 82 perce...

W Closed + Open (>70%)

Management Consulting Industry A
News B~

Booz Allen Hamilton Again Named a
“100 Best Company” by Worki...
(3BL Media) For the 18th consecutive
year, Booz Allen Hamilton was named
to the prestigious list of "100 Best
Companies” by Working Mother m..

[
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Assistant

Opportunity has overdue tasks

Acme - 1,200 Widgets (Sample)
Acme (Sample) - 10/4/2016 - $140,000.00

Opportunity has overdue tasks

ABC Labs Routers
ABC Labs - 9/30/2016 - 565,000.00

| Opportunity has no open activities

Aethna Home X-Series upgrade
Aethna Home Products - 9/30/2016 - & Reese Mendoza

New Task New Event
| Opportunity has no open activities

Met Health 15 X-Series Routers
Metropolitan Health Services - 9/30/2016 - & Reese Mendoza

New Task New Event

/

Performance Chart

Track your performance to
target

Helps you focus on what
matters most with proactive

Assistant

notifications

Account Insights

Personal and relevant new
articles about top accounts
that help you take meaningful
action



Contact
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CONTACT
Mr. Marc Benioff + Follow Send Email Edit Delete W
Title Account Name Phone(2) ¥ Email Contact Owner
Executive Officer & salestorce com (415) 901-7000 info@salesforce.com e Madison Rig
RELATED DETAILS ACTIVITY CHATTER

E News Email

Selesforce. com News A Selesforce com News (G

Terminus Announces First-Ever

Acc -Based M. ing Cloud ...
ATLANTA--(BUSINESS WIRE)-- #ABM -
Terminus, the leading account-based
marketing platform, announces the
creation of ABM Cloud for Salesforce.

Google buys West Hollywood cloud
commerce startup to compete ...
Google has acquired cloud commerce
startup Orbitera to compete against
Salesforce and Amazon Web Services
The terms of the deal were not di

. Yahoo Finance ~
@YahooFinance Mare Beniof X
. &

A Salesforce exec shares one question
she asks every job candidate

https://t.co/gW8BEPsbOgx
https://t.co/diBb12KADY

Filter Timeline w [

BUSINESS WIRE - 11h THE BUSINESS JOURNALS - 2d W 3d *x B 4

= Review proposals il 7

See More News < O Related To @ salesforce.com =

y Marc Benioff @marc_sfdc 0 people in common @ Past Activity
1 a This is a demo account
San Francisco, CA salesforce. com . E RSO meNting e
l v
Related Accounts (2) Add Relationship Call Jon No due datc
Related To 1000 widgets v

m UCSF Children’s Hospital ~
Direct Direct

Roles: Evaluator Roles Decision Maker

View Al

[
I
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Opportunity Kanban

220 Sales

OPPORTUNITIES

Home

Opportunities v

Leads v

Search Salesforce

Tasks v  Files Notes »  Accounts v  Contacts v  Campaigns v

RO

Reports v  Chatter More w

My Opportunities ¥

25 items - Sorted by Amount - Last updated 09/28/2016 at 11:17

Prospecting (6) Qualification (2) Needs Analysis (3) Value Propositi (2) Id. Decision M_.. (2) Perception An... (0) Proposal/[Price... (2) ’

51,278,325

Dizon.net - free

Dizon.net
9/28/2016

West Airlines - 1...

5403,325.00
West Airlines
9/30/2016

Starlux - Laptops

$125,000.00

A4

Starlux Hotels & Res..

9/30/2016

Aethna Home X

v

Aethna Home Prod..

(
!
!
!
!
!
!
!
I $750,000.00
!
!
!
!
!
!
!
!
|

a/30/2016

$70,000

ABC Labs Routers W
$65,000.00

ABC Labs

9/30/2016

Arbuckle - 12 laptops | ¥
$5,000.00

Arbuckle Laboratories
9/29/2016

Visualize Your Pipeline

See your opportunities
organized by stage, with

subtotals up top

$156,000 $56,000 $426,000
Acme-1,200 Widg... ¥ salesforce.com-50... v
$140,000.00 536,000.00
Acme (Sample) salesforce.com
10/4/2016 : 8/16/2016
HomeNet Technolo... v Starlux Hotels &Re... v
$12,000.00 $20,000.00 .
Dizon.net
HomeNet Technologies Stariux Hotels & Resorts 9/6/2016
9/2/2016 4 9/5/2016
Arbuckle - 1400 de...
salesforcecom-2,.. w

$26,000.00
Arbuckle Laboratories
8/15/2016

$4,000.00
salesforce.com
8/29/2016

Drag and Drop

Move deals between stages
with click and drag

A d

X Closed Lost

$65,000

Intron Corporation... |w U

0 6000 00
$50,000.00

Intron Corporation U

8/17/2016 9

Grand Hotels Kitch... |w U

$15,000.00

Grand Hotels & Resorts u

7129/2014 7
Ex
Ex

~

Alerts

Get intelligent alerts
prompting you to take action
on deals that need your
attention



Dashboard

—__________________________\

- TR @

i3 Sales Home Opportunities ~ Leads v Tasks v  Filles Accounts v  Contacts » Campaigns v  Dashboards “  Reports v  Chatter Groups Calendar More w

DASHBOARD

. Refresh  Edit
Sales Overview
A5 of Sep B, 2016 4:35 PM - Viewing as Fred Williamson
Pipeline by Industry Opps in Pipeline New Opps
OPPORTUNITY OWNER SUM OF AMOUNT
Industry 1 9 5 9 T} saran Vasauer
Media @ B
W JK 3 rerccen
anufac
2 15x <100 dly Brian Alison 548.3M
1.9x Technolo... @ -
= View Report View Report B i Smitn —
Q@ Fred Williamsan $112M
Opps Over Time
View Report ) View Report
Opps by Owner Closed Opp Amount
Sum of Amount E
3
; £
B 100m
Sarah Vasquez Thu E
5
a

- 200
[ =] o
Nadia Smith 1 . .

Fred Williams.., 11w
Close Date

View Report View Report View Report

Oppartunity Gwner

1/5/2016
1/15/2016
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Spanning columns Flexible Layout Easy Filters

Give a chart the space it Add more components in a Add filters with a simple,
needs to show the right data row with more columns visual interface

available



Opportunity & Lead Workspace

233 Sales Home Opportunities v = Leads v Tasks ~  Files Notes v  Accounts ~  Contacts v  Campaigns v  Dashboards v  More w

OPPORTUNITY
HomeNet Technology - 25 Spider 3 Series Laptops + Follow | Edit | NewCase = NewMote | W

Account Name Close Date Amount Opportunity Owner
HomeNet Technologies 9/2/2016 $12,000.00 & Reese Mend...

v m Value Pr... Id. Deci... Percepti... Proposa... Negotia... Closed + Mark Stage as Complete

(

!

|

!

|

!

|

I sy cwarer oemans
I _ B news
!

|

!

|

!

|

!

|

General Business News B~ General Bu I

Log a Call New Task New Event Email
Deutsche helps lift European stocks U.S. core ¢
before Yellen, Draghi third straij
Subject LONDON (Reuters) - A recovery in WASHING
Call Save Deutsche Bank shares helped push for non-mi
European stocks higher on Wednesday, other than
easing concerns over Germany's straight me

financ...

Filter Timeline w e
Next Steps REUTERS - 6h REUTERS €

- : See More News < 2]
Calculate discount on this deal and get approval. Sep5

Name David Ratner -

Products (0) ¢

N e e e e m e En e EE o EE EE EE EE EE e EE EE EE EE o EE Em Em

Sales Path Timeline Highlights Panel

Customizable guidance to Easily view open and See important information at
support your sales process previous activities and create a glance

records on the fly



Sales Path

~ Mark Stage as Complete

Understand the business need and decision criteria.

» How is our solution better than our competitors?

= What resources are avaliable to Implement the solution?

Fields

Cloze Date

Description

Budget Confrmed

- Aaiipdate FIEIdS

S T Em Em mm mm o Em Em Em Em Em Em o Em Em ey,

Praposal Nagotiation
KEY FIELDS Edit GUIDANCE FOR SUCCESS
Amount 5140.000.00
= Why is our solution a good fit?
Close Date 8/9/2015
Discovery Completed
Nesds Analysis Froposal Negobation Chased Won Closed Lost »

Gulidance for Success

B I M S SR FF 3
= E %
Quealify the opportunity and confim budget.

= ‘What's their business?

+ What problems are they trying to solve?

= How does solving thase problams help
thesm

= |5 tha timing good for tham?

+ What's their bugget?

= What other solutions are they cansidsrng?

Nurmsber of tharatlers remaning 400

|
|
|
|
|
|
|
—  Customize Sales :
|
|
|
|
|
|
|

Path to support your
sales process

Customizable

Add your statuses and stages
for leads and opportunities

Guidance for Success

Provide coaching in context
at each step in the sales
process, including helpful

scripts, questions to ask, and
tips

Key Fields

Present important details up
top, with the ability to edit



Email

Post Reply
To ctussiot@salesforce.com X
From jaimini.patel <jaimini.patel@salesforce.com>

Subject Enter Subject...

e B I UYUS @@ FE

]
il
iii
i

Sincerely yours,
Salesforce Customer Service Team

CONNECT TO YOUR CUSTOMERS
IN A WHOLE NEW WAY

Thanking You
Signature

. Salesforce Value Capabilities Map

Send Email quick action now supports
Attachments

Compose an email with rich
text formatting, attachments,
templates, and more

/

Cc Bee

\



Composer

PEEN I SIS SIS SIS S G G B B G B B B B S S S S S S - - .- \
( |
I ACTIVITY COLLABORATE DETAILS
I
I New Task New Event Email I
|
Subject I
I Follow up with CMO |
|
Due Date Assigned To" I
: 8/25/2015 a [ chris Duarte x |
_ I
I Name Related To
I Geoff Minor (Sample) X | —Select- Acme - 1,200 Widgets (Sample) X I
I
I Comments
I Follow up with the CMO on our latest presentation. :
: i
I High . :
| |
~ - ]
New Task New Event Collaborate & Details
Make a follow-up task Make a meeting request Click Collaborate and Details

tabs to access Chatter and
see all fields, respectively



Search

@ Q  [search Salesforce a2 o [__i;.

:EE Sales Home Opportunities »  Leads Fecentltems Campaigns v  Dashboards v  Reports v Chatter  Morew
Angola Espinoza
User
Quarterly Performance o Assistant
United 0 & Gas Corp. e
CLOSED 50 OPEN(>70%) G0 GOAL — 4 Mote
ited Oi ¢ Gene i .
3:;:.5 DR Hefinegy Beriefators =l Opportunity has overdue tasks
HomeMet Technology - 25 Spider 2 Series Laptops American Barking - 20 Routers i
Opportunity American Banking Corp. - 9/30/2016 - " Angela Espinoza

Sales Pipeline
Dashboard

Add the opportunitios you'ro working on, thon come back horo to view
your performance.

0, Acmd o

Q  “Acme"in Salesforce

B All Aerme Wirclass

Group

Clasad B Goal B Closed + Open (709 Acme (Sample)
Account

Acme-MY
Account
Acme Inc.
ibd account

Acme - 600 Desktops
Opporturity - Acme Inc

o Em mm o o O O EE O o Emy,

Type-Ahead Search Recent Items Frequently-Used Objects

Potential matches for your Drop-down list of your Search results show your
search suggested as you recently-viewed items most frequently used objects
type and top results at the top



Migration to Lightning Checklist



Migration to Lightning

LEARN LAUNCH ITERATE

Educate yourself « Identify and activate super users « Evaluate current post-launch state

Educate your company « Identify users for pilot (optional) « Create reports and dashboards

Review feature comparison charts + Create project schedule » Conduct business user surveys

Conduct gap analysis (existing « Identify measures for success « Connect regularly with super users

customers) + Create and execute marketing and » Report out to executive sponsor
training strategy

» Customize and test

« Enable Lightning Experience

* Comparing Lightning Experience and Salesforce Classic : Click here

am s s Es e Es e e s


https://trailhead.salesforce.com/en/lex_migration_introduction/lex_migration_introduction_rightforme

Understanding your options

1 2

Pilot Group of
Users

All Users

New Users

If you're just starting Use Permission Sets Migrate your entire
with Salesforce, or Profiles to user population
start with run a pilot of at one time to
Lightning Experience Lightning Experience Lightning Experience




Migration to Lightning

Lightning Experience Migration Assistant

Mske the switch to the new, modem, and inteligent
Salesforce experience

Ready to help your users sell faster, smarier, and the way they want? The Lightning Experience Migration Ass

begin your joumey with & whale new Salesfaree.

Learn About Lightning Experience

Introducing Lightning Experience Wi
Ses how Lightning Expenence can revolutionize the way your sales reps work

Ewaluate if Lightning Experience Is Right for Your Org

Check Your Lightning Experience Readiness

We can evaluate some of your features and customizations to help you determine which users are ready to
migrate to Lightning Experience. After you enter your usemame and password, we email a readiness
report o you. Tell Me More

istant is

here to help. Check out these resources and follow the recommended steps for a successful rollout. And get ready to

atch Video

Evaluate

e Setup | Lightning Experience

Switch to Classic

Switch to Lightning

Lightning Experience
You didn't skip to the end. right? Greatl You're ready to flip the switch on a powerful and
intuitive user experience.

Enabled

-+ IR G

Decide Who Can Use Lightning Experience

Use Profiles or Permission Sets to Give Users Access to Lightning Experience
Leam how to fine-tune which users get access to Lightning Experience using custom profiles or
pemmission sats

Switch Users to Lightning Experience
Control which users automatically move to the new interface and which remain in Salesforce Classic.

Enable the New Salesforce Experience

Develop Your Rollout Plan
Ready to get your org switched over? Use Trailhesd to leam best practices for ralling out Lightning
Experience ta your users.

Lightning Experience
‘fou didn't skip to the end. right? Great! You're ready to fiip the switch on a powerful and intuitive user
experience

Learn How

Select Users

Start Trail

Enabled

Madison Rigsby
mobilel.t.salesforce.com

Settings Log Out

OPTIONS

Switch to Salesforce Classic @

Madison Rigsby

My Profile
My Settings

Developer Consaole

Switch to Lightning Experience

Logout




Checklist

*Educate yourself about Lightning

* Complete Lightning Experience trails on Trailhead and watch videos

*Get hands-on practice:
* Use the Migration Assistant Preview and Readiness Check
* Enable in sandbox
* Enable in production for yourself (Permission Set)

* Enable in a free Developer Edition

e Read the latest Release Notes

* Review feature comparison charts and decide when to migrate to

Lightning Experience



Checklist

*Craft your rollout strategy

*|dentify executive sponsor/project champion
*|dentify super users

*Create project schedule with milestones and dates
|dentify measures for success

*Take a snapshot of current metrics (to measure before and

after)

*Create a Chatter group for project team communication

and collaboration and ask questions



Checklist

*Test all features, custom formula, JavaScript and buttons in

Lightning Sandbox
*Adjust / Modify Salesforce objects page layout
*Learn Lightning and train users
*Provide Lightning resources — videos, manual and TrailHead

eList all — JavaScript, Apps, VisualForce Pages, Joined Reports,

Scheduled reports, List views and forecast



Learn Lightning



Learn Lightning

* Lightning Components Basic : Click here

* Lightning Experience Rollout : Click here

* Lightning Experience Development : Click here

* Visualforce & Lightning Experience : Click here

* Lightning Experience Reports & Dashboards : Click here

* Lightning App Builder : Click here

* Winter 17 Release : Click here



https://trailhead.salesforce.com/en/module/lex_dev_lc_basics
https://trailhead.salesforce.com/en/lex_migration_rollout/lex_migration_rollout_educating
https://trailhead.salesforce.com/en/module/lex_dev_overview
https://trailhead.salesforce.com/en/module/lex_dev_visualforce
https://trailhead.salesforce.com/en/module/lex_implementation_reports_dashboards
https://trailhead.salesforce.com/en/lightning_app_builder/lightning_app_builder_intro
https://trailhead.salesforce.com/en/winter_17/winter_17_intro

New Features — Winter ‘17



Nav

igate tabs

::: Sales Home Opportunities v  Leads v Accounts v Contacts v Dashboards v Reports v  Feed Vv
'

@ m 4 New Opportunity @

RECENT RECORDS

Temla Cloudpoint « Anypo
Jetwire Connectors

Muitiplexers - Avamm

RECENT LISTS
Recently Viewed
Big Deals

In Danger Deals
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Create Multiple Records
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Create Account

Account Owner Rating

Admin User [ —~None-- . ]
* Account Name Phone

Parent Account Fax

Search Accounts

Account Number Website
Account Site Ticker Symbol
Type Ownership
-None-- v —-None-- .
Industry Employees
~None-- o
Annual Revenue 5IC Code
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Reply to and Forward Emails

Past Activity

g Meeting followupé 12:03 PM | Today
Greetings Jon! It was a pleasure meeting wit...

To Address Jon Amos

From Address Allison Barnes

%\ Reply AIIE]

€ Reply

—> Forward

-— e e - - o e o o o e e e



Start Spreading the News on Chatter
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E News

Salesforce.com News 2 |~

Salesforce Launches Shield for
Financial Services Cloud, Help...

SAN FRANCISCO, July 25, 2016
/PRNewswire/ -- Salesforce (NYSE:
CRM), the Customer Success Platform
and world's #1 CRM company, today
introdu...

PR NEWSWIRE - 6h

See More News
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Salesforce.com News @ s Salesforce.com News 2 |~

Sage Live Moves to Salesforce

Lightning as Part of Strategic ... Share News
Sage, a market leader in cloud
accounting software, today announced Share With  salesforce.com

at Sage Summit 2016, the world's
largest gathering of entrepreneurs and @[Madison Rigsby) Did you see the latest?]

SYS-CON.COM -3h

Pl Salesforce to acquire data center optimization startup Coolan

http://www.techworld.com au/article /603880 /salesforce-acquire-data-center-optimization-st

canCO!

- o o o S o e e e e e e e e P

~



Modify Records from the Kanban View
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OPPORTUNITIES

All Opportunities ¥

9 Items - Sorted by Amount - Last updated 08/10/2016 at 14:40

Qualification (2)

23,199,984

(V)

International v
Etherofloat - 8
Hovercraft

$23,199,984.00
International Etherofloat
11/10/2016

Global Hovering - v
400 Components

Global Hovering
1/31/2017

Needs Analysis

$7,170,992

Floatastic-2 M
Hovercraft

SE]

0

N

99

wn
(9]

Floatastic
2/8/2017

Acme - 50
components

$15,000.00
Acme Vacations
7/14/2016

)0

(2)

.

Proposal (2)

S$5,042,996

Acme - 2 Hovercraft w
(mixed)

$4,688,996.00

Acme Vacations

8/9/2016

Future Flights - 6 Anff w
Gravity Units
$354,000.00 o
Future Flights, Inc

11/18/2016

Delete

Negotiation (1)

52,899,998

CanyonTours-1XL |w
Hovercraft

$2,899,998.00
Canyon Tours Southwest
12/31/2016

o

New

Wi-|(|c|6|Y

Closed/Won (2)

$5,976,996

Floatastic - 2 XL =
Hovercraft
$5,799,996.00
Floatastic

7/4/2016

International v
Etherofloat - 3
AntiGravity Units
$177,000.00
International Etherofloat
7/1/2016
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Account Logo

Green Bay, Wisconsin 5430...

I sss Sales Lightning Home Accounts v  Calendar v  Contacts v  Dashboards v  Files  Groups
I

l @ ACCOUNT

I reen Bay Packers Inc

|

l Phone Bllling Address Webslte Account Owner

l 1-920-569-7500 1265 Lombardi Ave, http://packers.com e Kyle Kr...

I

|

“ - - o - o e e e . -



Q&A



thank ys u



